NIRI Twin Cities
Activism & M&A Trends
M&A and shareholder activism are going ‘hand in hand’ more than ever. While friendly M&A remains robust in today’s
market, activist pressure on companies to sell and willingness to contest transaction valuations seeking greater premiums
are becoming more common. Even at historic market highs and valuations, the credibility and reputation of Boards and
management are on the line – with IROs often on the front lines. Join us for an interactive discussion of trends in activism
and M&A, and how you can be prepared to handle the current environment.
➢ From the first call: How do you engage with an activist?
➢ What do activists typically seek and what are their tactics?
➢ What are my duties to engage?
➢ What is the M&A landscape? Relative to shareholder activism?
➢ How can I best position my company in a transaction?
Meaghan Repko
Partner - Joele Frank Wilkinson Brimmer Katcher

Nov. 29
LOEWS MINNEAPOLIS HOTEL
601 First Ave N
Minneapolis, MN 55403

11:30 AM – 1:00 PM
REGISTRATION: 11:30
LUNCH/PROGRAM: Noon – 1:00

COST
Members: free
Non-members: $45
Payment accepted at the door.

QUESTIONS
Contact Jane Cracraft at
612-376-7979 or email
jane.cracraft@businesswire.com

PLEASE RSVP BY

NOV. 26, 2018

Meaghan is a Partner at JOELE FRANK, a leading strategic financial
communications and investor relations firm. Meaghan has more than 15
years of experience providing strategic corporate, financial and crisis
communications counsel to Boards of Directors and executive leadership of
public corporations and private equity firms involved in M&A, hostile
takeovers, proxy contests, shareholder activism defense, spin-offs,
reorganizations, financial restructurings, management changes, litigation,
regulatory actions and a wide range of corporate crises.

Nick Lamplough
Partner -Joele Frank Wilkinson Brimmer Katcher
Nick is a Partner at JOELE FRANK, a leading strategic financial
communications and investor relations firm. Nick has more than a decade of
experience providing strategic corporate, financial and crisis
communications counsel. Nick engages with Boards of Directors and
executive leadership of companies on a range of complex communications
situations including friendly and unsolicited M&A, spin-offs, proxy contests
and other contested situations, shareholder activism defense,
reorganizations, financial restructurings, earnings surprises and
restatements, management changes and a wide range of corporate crises.
He also advises leading public companies on investor and media relations
and long-term corporate positioning programs.

Mike Stanchfield
Partner - Faegre Baker Daniels
Mike Stanchfield is a leading deal lawyer who has collaborated with clients
on transactions ranging from the middle market to many billions of dollars.
He advises companies on mergers and acquisitions, tender offers, corporate
governance, takeover preparedness, and general corporate counseling. Mike
represents public and private companies as strategic buyers and sellers in
acquisitions in a variety of industries. In the area of corporate governance,
Mike counsels public companies and their boards on oversight
responsibilities, board and committee structures, and fiduciary duties. He
also helps clients respond to activist shareholders and defend against proxy
contests.

Holders of the NIRI IRC® credential can earn 1 professional development unit (PDU) per meeting/webinar.
IRC-credentialed speakers may also earn PDUs. More information is available at www.niri.org/certification.
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